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Traffic/Clicks
What they need

/ \ Lead Generation Channels )
)Q\ j\ jp\ )Q\ )Q\ )Q\ Meta Ads (Instant Form, Zapier)
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Potential  Potential  Potential  Potential  Potential  Potential (
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Email Defined ( ( W (
—> —>( inquirv.? /——No > Prospect > Assigned > No Answer > In Progress > Loop
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Potential  Potential  Potential  Potential ~ Potential  Potential \_
Q Q Q Q Q Q Facebook Messnager Lead Captured
4 Automation List ) 4 Automation List ) (" Automation List ) 4 Automation List ) ( Automation List )
)\ )\ )\ )\ Instagram Comments
If we don't know: W Send RFI Message Assign Responsable Person Send No-Answer Message Send a thank you message Send a reminder message
Potential Potential Potential  Potential  Potential ~Potential Facebook Comments and attach what's necessary and push for next steps (e.qg.
Who they are Assign Responsable Person Send Welcome Message (e.g. Company Profile) meeting)
QmDOH ) Create a task to call again to
. ualify & plan next step (e.g.
What they need Qreate g task to gather Create a task to qualify & g1eeti¥19) p p(e.g Create a task tg plan next Create a task for soft followup
anormatlon ) plan next step (e.g. meeting) step (e.g. meeting)
- S J - J - J
What kind of data can be Lead Card Lead Card Lead Card Lead Card Lead Card
collected?
A
{ ! )
'd \ ( N\ ( ™
Data given by Data collected by Data collected by
customer source context
- J . J (. J
Examples N ( Examples N ( Example
Lead Name
Name, Phone, etc. IP, Geo Loc, Time Preferred language )
based on Ads First Name N
Questions in form UTM Tracking language Decision
N /AN L J I Last Name
i : Send to Meta API
If the Sales Meeting section Mobile
. is filled (at any stage)
Data Collection ’ Email
move the card to good lead  Greate a Deal ——— Good Lead Send to Meta API
D I d in ads includ | identi and create a deal card Company Name Junk Lead - -
ata collected in ads includes personal identity (name, Meaning of Good Lead:
email), demographic details (age, income), precise Product (" Reason For Junk Lead ) Qualitied
. . . . ualifie
geolocation, and device information (IP address,
. . . . .. Language Wrong Number ) _
cookies). It also tracks behavioral data like website visits, Name, Email, Mobile
. . * Sales Meeting (Online, In Person, Not Required) Out of Budget
search history, app usage, and ad engagement (clicks, 9 Company Name
views), along with purchase history and preferences, Responsible Person Competitor
. . Preferred Language
often used to create targeted, personalized marketing
] Source Non Responssive
profiles. - J Focus Product
Out of Scope
Country
Not Qualified
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Send meeting details Send meeting missed Create a task to prepare the Send the proposal to the Send meeting details Send a reminder message Send a welcome message
message message proposal and upload it to the customer message and push for next steps (e.g. and ask for what you need
deal card closing) (e.g. KYC doc, signed
Create a calendar event Create a task to reschedule Create a task to call the Create a calendar event contract, ect)
responsible person Qhe meeting ) customer and confirm that the responsible person Create a task for warm Create a task to collect
\proposal has been received followup onboard the client (e.g.
Create a task to attend the Create a task to attend the N J payment, kickoff meeting,
meeting meeting \ect) Y,
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Deal Card Deal Card Deal Card Deal Card Deal Card Deal Card Deal Card
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Contact

Result

Company

Sales Meeting J\
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Proposal
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